Noah D. Kagan

6990 Chiala Lane ( San Jose, CA  95129 ( 510-866-6624 ( 
me@noahkagan.com  
Work Experience

Intel Corporation 

 Business Planner, Santa Clara, CA
August 2004-Present
     Project Management
· Manage worldwide deployment of over 1 million Pentium laptop parts to international OEMs and pushed for

 additional chip builds to increase revenue by Millions of dollars
· Schedule 6-month production supply chain with factory in Malaysia
· Developed solutions to supply shortages through factory optimization and product swaps
HFG Consulting
 Founder and President, San Jose, CA
May 2004- Present
· Recruited and trained 25 employees in marketing, sales, HR at 5 college campuses
· Led marketing strategy and product roadmap for CollegeUp and Ninja Card businesses.
CollegeUp.org
May 2005- Present
·   Created social software site targeted at college students to provide a free marketplace
· Shipped CollegeUp.org within 2 months with over 100 postings and expansion to 9 campuses
· Led development team on product specifications, prioritized website feature schedule and worked on     
            user requests for coordinating 6 month build plan
Ninja Card
May 2004- Present
· Created national student value card to over 3,000 students generating revenue of $30,000 
· Maintained partnerships with over 40 student groups and 100 businesses
· Planned long-term expansion road map for national card and created training material to align all employees 
M icrosoft Corporation 
 Business Development, Dallas, TX
Summer 2003
     Business Development
· Analyzed customer relationships, revenue and attendance through trend analysis of the

 top 150 customers for FY04 marketing plans
· Completed Executive Customer Profile of Major accounts to better satisfy needs of customers 
· Assisted account executive in strategies and product deployment for Kinko’s and 7-11
· Developed company wide standards for documenting executive profiles
· Created sales framework for accounts over $1 million dollars to maximize revenue opportunity
Marketing 
 


· Coordinated HP/MS/Intel Road show in Oklahoma to evangelize products to IT Professionals
· Created action plan to encourage positive relations with CIO’s for FY04 activities 
·   Conducted market research on major accounts to drive sales by analyzing sales pipeline
Computer Science and Business Association 
 Founder & President, Berkeley, CA
September 2001 – May 2004

Management
· Grew club structure and membership to over 50 members within 3 years

· Conceived and implemented the free Berkeley Book Exchange (http://bookswap.berkeley.edu) which  
          handles over 20,000 books and over $400,000 in transactions

Strategy
· Conceived and implemented first ever Technology Expo 2003 with 11 companies displaying latest products
· Initiated corporate partnerships for jobs with key fortune 500 companies, including Microsoft
Education

University of California, Berkeley, BS, Business Administration & BA, Economics 
May 2004





Overall G.P.A.: 3.66
Business G.P.A.: 3.90
Special Skills and Activities
Proficient understanding of HTML, PHP, Microsoft Office & Windows XP. Basic understanding SQL, Java, C++, LISP & Data Structures, Siebel Systems. Super user of Microsoft Excel
Stanley J. Thompson Award for Academic Excellence; Emerging Leader’s Scholarship, Eagle Scout
Enjoy Rock Climbing, Slashdot.com reading, Cooking, Tennis & Bowling
